[image: image1.jpg]NetView"




For Immediate Release

Contact:
Amy Anderson



SHIFT Communications



617-242-7325, ext 225



aanderson@shiftcomm.com
NetView Announces Investment from Software Industry Veteran

-- Tom McNamara to Bring Extensive Sales Experience to Role as 
Advisory Board Member --

WALTHAM, Mass., February 12, 2003 – NetView, offering a new generation of software to effectively manage sales performance and incentive compensation, announced that Tom McNamara, managing director at Cypress Capital, has become an investor in the Company.

McNamara has more than 20 years of experience in the software field, most recently as president and COO of W3Health, a provider of analytic software solutions for healthcare payer and provider organizations.  Prior to W3Health, McNamara was executive vice president of sales at Health Payment Review (HPR), a Boston-based software company that offered solutions that review the treatment pattern of a patient with a specific injury and compare it against the pattern of a claimant with a similar injury.  HPR went public in 1996 and was later acquired by McKesson.  Earlier, Tom was the vice president of sales at Lawson Software and director of sales at Pansophic.  

“Tom’s extensive sales expertise and financial commitment are clear validations of the value that NetView software brings to the marketplace,” remarked Dan Burger, CEO of NetView.  “We have been fortunate to have had Tom review early versions of our software and make insightful recommendations with regard to the functionality needed to help executive and sales management make critical business decisions.  We are genuinely thrilled to have Tom as part of our team,” Burger concluded.  

According to McNamara “NetView allows executives to effectively communicate company expectations and results that motivate the behavior I want to see in my sales team.  It’s a strategic tool with exceptional ease of use.” 

About NetView: 
NetView, headquartered in Waltham, Mass., is funded through a series of angel investments. The Company's vision is to revolutionize the Enterprise Incentive Management (EIM) process for its customers. With NetView, Sales Operations, Sales Management and Finance can more effectively manage, pay and report on compensation. NetView went to market with its Web-based solution in the third quarter of 2003. For more information, visit www.netviewtechnologies.com.

