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NetView and The Wilson Group Align 
WALTHAM, Mass., March 1, 2003, Waltham, MA – NetView, offering a new generation of software to effectively manage sales performance and incentive compensation, today announced a strategic business relationship with The Wilson Group, a premier compensation consulting firm located in Concord, MA.  The Wilson Group specializes in assisting clients to assess, design and implement integrated total performance systems increasing their clients’ ability to accelerate and sustain the deployment of their strategic plans.  
Tom Wilson, managing director of The Wilson Group, is a nationally known consultant and author.  He has contributed to leading publications such as Fortune, The Wall Street Journal, The Financial Times, The Boston Globe, The Boston Business Journal, and is the author of four books, the latest include: Innovative Reward Systems for the Changing Workplace (McGraw Hill, second edition, 2003) and Rewards That Drive High Performance: Success Stories From Leading Organizations (AMACOM, 1999). 

“I am impressed that NetView has built an application that so closely embraces the existing business processes of compensation organizations.  I’ve seen many incentive compensation applications over the years and NetView offers the only solution that meets the fundamental need for flexibility and ease of use,” remarked Wilson.  “This software allows my firm to recommend as complex a compensation model as my clients may require and feel comfortable that it is something they can deploy and manage themselves,” he added.  

“We are excited about the relationship with The Wilson Group,” said NetView CEO, Dan Burger.  “Tom is clearly one of the industry giants and brings such a great wealth of knowledge to the relationship in the areas of corporate compensation and motivation.”  NetView Vice President of Sales, Peter Osborn, concluded, “We‘ve found Tom and his team just terrific to work with.” 

About NetView: 

NetView, headquartered in Waltham, Mass., is funded through a series of angel investments. The Company's vision is to revolutionize the Enterprise Incentive Management (EIM) process for its customers. With NetView, Sales Operations, Sales Management and Finance can more effectively manage, pay and report on compensation. NetView went to market with its Web-based solution in the third quarter of 2003. For more information, visit www.netviewtechnologies.com.

